                                                         

Financial Discovery
Prepared with: _____________
Next Meeting Date: ______________
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Info Required for Planning Meetings:    “What  &  Who”


1. Current Personal/Business Financial Statement (if business owner)
Why?     To help us decide which type of will / trust to discuss with 
your attorney.
	Major assets only. No household items unless collectable.
Major liabilities, term of loan, interest rate.


2. Titles of Land/Real Estate    (tax stubs)
  Why? Attorney needs info in order to help you transfer property. 
	How is your house or property owned? 
Tax stub describes property, assessed value and ownership.
	    

3. Current Life Insurance Policy Statements
Why? Need to know who owns & who will benefit from the policies. 
Will the policy even be in-force when needed?
	What type policy, who owns it and who is the policy beneficiary?


4. Current Disability and/or current Long Term Care Policy Statements
          Why? Even the best simple will can’t protect you from the nursing home.
	What type policy, who owns it and who is the policy beneficiary?


5. Retirement Plan Statements
Why? Review how you want to build up & spend down these assets. 
Some pretax tools may be the worst asset for your family to inherit.
Example:  401k, IRA, Roth, SDRS, Penaion & Brokerage statements.


6. Tax Returns from Previous Year
Why? To help us decide which type of recommendations are appropriate to your specific circumstances.


7.  Current Paystub & Social Security Statements (if you are over age 50)
Why? Help with future retirement income stream planning & to maximize your employer offered benefits.


1st Meeting Background Information:
[bookmark: _Hlk64962419]
Husband Name:  _________________________________________________________	

E-mail: name@email.com	Cell: (000) 000-0000

DOB: mm/dd/yy	Soc Sec #: 000-00-0000


Wife Name:  _________________________________________________________	

E-mail: name@email.com	Cell: (000) 000-0000

DOB: mm/dd/yy	Soc Sec #: 000-00-0000


Address: __________________________________	Phone: mm/dd/yy

Business: __________________________________	Anniversary: mm/dd/yy



Child #1: ___________________________________	DOB: mm/dd/yy 	Ph: (000) 000-0000

married/job/address: _______________________________________________


Child #2: ___________________________________	DOB: mm/dd/yy 	Ph: (000) 000-0000

married/job/address: _______________________________________________


Child #3: ___________________________________	DOB: mm/dd/yy 	Ph: (000) 000-0000

married/job/address: _______________________________________________


Child #4: ___________________________________	DOB: mm/dd/yy 	Ph: (000) 000-0000

married/job/address: _______________________________________________


Child #5: ___________________________________	DOB: mm/dd/yy 	Ph: (000) 000-0000

married/job/address: _______________________________________________


Child #6: ___________________________________	DOB: mm/dd/yy 	Ph: (000) 000-0000

married/job/address: _______________________________________________
Paternal Parents: ___________________________        ___________________________

	     Circumstances:      _______________________________________________


Maternal Parents: ___________________________        ___________________________

	     Circumstances:      _______________________________________________


Grand kids   ___________________________    Parents:   ___________________________


Grand kids   ___________________________    Parents:   ___________________________


Grand kids   ___________________________    Parents:   ___________________________


Grand kids   ___________________________    Parents:   ___________________________


Grand kids   ___________________________    Parents:   ___________________________




Attitudes Opinions Preferences :
1. What is important to you about money?
2. Regarding your finances, what is your biggest concern today?
3. What is your biggest future concern? 
4. Savings:  safety verses earning to at least beat inflation?
5. Savings:  what $ amount in an emergency bucket gives you peace of mind?
6. Planning:  how important is simplicity?
7. If you had $20,000 in discretionary funds right now, what would you do with it?
Please check the 3 items that are most important to you.

☐ Having enough income during retirement

☐ Purchasing a retirement property or 2nd residence

☐ Providing for the education of children or of grandchildren

☐ Family security in the event of premature death or disability

☐ Restructuring or eliminating debt

☐ Legacy planning for estate

☐ Positioning myself to enjoy more of the things in life that I value

☐ Providing capital for the charitable organizations that I support

☐ Avoiding capital gains or excessive taxes on sale of a business or investments

☐ Determining where and how to withdraw funds from investments to provide for my retirement income

☐ Reducing the income taxes that are generated from my investments

☐ Having a complete review of my investment portfolio to see what type of returns I have been getting and what type of risks I have been taking

☐ Having someone study my investment profile and making recommendations on what type of portfolio I should be using in my financial plan

☐ Protecting my assets from creditors and liability lawsuits

☐ Having peace of mind and a sense of security regarding my financial future

☐ Other (please specify)   ____________________________________________________


Next meeting   Time:________   Place: ______________

Advisor Contacts:


Tax Advisor:   	
Address:  	
	Phone:     	

Attorney:   	
Address:  	
	Phone:     	

Life Insurance:   	
Address:  	
	Phone:     	

Liability Insurance:   	
Address:  	
	Phone:     	

Investments:   	
Address:  	
	Phone:     	

Other:   	
Address:  	
	Phone:     	


Thank you for allowing us to help you with your planning activities.  
Your introduction to others with similar needs is sincerely appreciated.

Our Promise to You:   

1. We will review your priority issues to understand your objectives and we will arrange appointment times to discuss your requirements.
2. We require financial data to clearly understand your circumstances.
3. We agree to hold your information in strictest confidence.
4. We will review your situation and prepare appropriate recommendations.
5. We will recommend specific programs and products as required.
6. We are going to keep you informed and current. We will be positioned to advise you periodically on changes affecting your insurance & investment program.
7. We will be available to review your financial program and we will contact you periodically to remind you of the advisability of such a review.

Our Compensation:

1. [bookmark: _Hlk64963130]We do not charge a specific fee for financial planning or plan preparation. In our role as a fiduciary, we charge a transparent fee to manage your assets and assist in your planning. If your planning incorporates the use of programs other than asset management; we may offer solutions through businesses outside our role as a fiduciary. Our involvement in such organizations, should it exist, is disclosed in our Form ADV 2b. 
2. If another Advisor contacts you and gives you recommendations; simply have them contact us and we will then assist you in the review of their recommendations.
3. If you are pleased with the assistance that we have provided for you, we would like you to recommend us to others who also might appreciate the value of our services.

Client acknowledges that we are acting as a planning liaison to help you with your confidential planning efforts. We are not practicing attorneys giving legal advice and we are not practicing tax professionals giving tax advice. Please see the appropriate professionals for specific related advice. The scope of our professional relationship is to help you make prudent financial decisions based on the information that you have furnished us. It is your responsibility to provide complete and accurate information to enable us in turn to prepare meaningful recommendations. We may periodically ask you for clarification as we are not able to not audit the sources of the information that you provide us. 
Client acknowledges that we are not able to control certain variables that will impact the success of your planning efforts such as: longevity risk, health related risks, inflation risk, market risk, investment risk, political risk, tax risk and etc. Changes in factors such as these (and many others) are beyond our control and thus ongoing review meetings are highly recommended.

If you deem this arrangement as fair, please sign to verify that we have described our relationship.
		
Client: ________________________________________	Date: ___________ 

Client: ________________________________________	Date: ___________ 

Consultant: _____________________________________	Date: ___________ 

[bookmark: _Hlk64789038]Thank you for allowing us to help you with your planning activities.  
Your introduction to others with similar needs is sincerely appreciated.
Permission for Your Advisory Team to Share Information


Thank you for taking the time to meet and to discuss your personal financial, retirement and estate planning goals. In order to expedite the process by which we can help you establish a fiscally sound game plan; we will need your written approval for disclosure with any other advisors you utilize. This disclosure will be limited to only the pertinent information needed by your below named advisor. We will not share any of your confidential information with any outside party or organization without your express written authorization.


I am giving the following documents to ______________________________
on ___________.  The aforesaid shall return my below items promptly.

*  	
*  	
*  	
*  	
*  	

In order to help structure my estate plan, I authorize the aforesaid persons to share pertinent information with the following advisors:

Attorney: 	  	
CPA: 	  	
Investment Advisor:  	
Other: 	  	


Signed:   	

Next meeting Time: _________   Place:   	



Thank you for allowing us to help you with your planning activities.  
Your introduction to others with similar needs is sincerely appreciated.
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